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ngh reserve? No hassle

A big vendors reserve s not condudive to
competition. Peop]ew:tmbearﬂ)epmpcrwuon

the market before you getthe bestout of them.
Somcpeoplewﬂlnotevmbkt\mﬂlﬂncﬁmrmar.
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High
,cheque‘? No hassle

S
Wespoke to the raam behind the

The property: A four-bedroom house
‘at 3 PlantStreet, Malvern, VIC. Sold at
.au_cﬁmﬁ@lsmﬂllou.

Hoyle Jellis Craig
lﬁnlongmsﬂalsmthomaﬂut?
[tain] Four Saturdays.

Why did this one sell? [twas done for
the purpose of sefling a new home built -
witha view to selling out into the
market.
Wasltwerprhed?nmavu'ymn

Mntdldyou!hhkltwoudgofor’We
nmgh:sazmmm

weekend's most intriguing property sale. |
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reserve? No

Mntwass:rpﬂsngabomlt?ﬁvm

i though there had been some genesal

i discussion in relation to the likely

i reserve price on the day, we didn’t get
i our bstructons unls few minutes
‘hefore the auction.

~ Ican'tsaywhat our agent's estimated
- selling price was, but it was a long way
¢ shortofwhere we ended up on the day.
¢ ltwas our view that the reserve was

¢ quiteafullone.

A bigvendor's reserve is not

conducive to competition, Péople want
- tohear the property is on the market
- before you get the best out of them.

Some people will noteven bid until

& theyhear that, as they fear they e going
; Wcontribute o theliftin value

.'urmbcesari!y‘

i Withthat reservsinmind,]

¢ commenced the auction. | called foran
i opening bid of $29 million. frwasas



Vendor expectations ran fast,
but the market ran faster as
this Melbourne property sold
for $3.46 million

¢ $20,00010 $312 million, Our buyer

: then wentup to $3.2million - another
i $80,000. Hisrival went to $3.22 million.
i Hethen said $3.3 million - yetanother
i $80,000. The two of them bid itup to

¢ $3.46 million. Our last-minute buyer

I won.
i Wewerealittle surprised atour

i reserve, butthe only thing running

¢ faster thanamarketon the riseis

¢ vendor’s expectations.

¢ That'sreally what fuels the market—
flat as a tack. We were going for two : Hemadeacalland hadachequebook  © avendorwantingmorethan evena
minutes - that'svery long. |eventually  : delivered. It wasn't necessarily theright - very full market offers is notan

made avendor bid 0f$20,000ontopof  : one. but was something wecouldhang - unusual situation. Ithappens every
that. omoumﬂmemndscouldcleanfhc : weekend,

However, we had a buyer who had bought it : Doyou reckon we'll see anather result
walked in for the first time 20 minutes s, After myvendor bid, awayitwent,  : like this: a) next week b) next year ¢)
before the auction started, He was | ‘The price went up in $20,000 lots to i nextcycled) never?

Chinese. He liked the house butdidn't  : $3,020,000. The last-minute buyer :  a)Therewill be results fike thisagzin
even havea chequebook on him: ¢ thenbid $31million—hewentupby  : ~ofcourse there will ina market that's

Wesaid "You needachequebook?” i $80,000. Arivalmadeanotherbidof  § runninghot.
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reserve price on the day, we didn’t get He then said $3.3 million - yetanother

We spoke to the team behind the ourinstructions until a few minutes $80,000. The two of them bid itup to

weekend's most intriguing property sale. : before the auction. i $3.46 million. Our last-minute buyer

The property: A four-bedroom house Tcan'tsay what our agent’s estimated won.

at3 Plant Street, Malvern, VIC. Sold at sclling price was, but it was a long way ‘We were alittle surprised at our

suction $346million. shortofwhere we ended up on the day. B8 : reserve, butthe only thing running

anasthtqemlagemy?hm 1t was our view thatthe reserve was faster thanamarketon the riscis

G quitea fullone. vendor's expectations.
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the purpose of selling anew home built © Some people will notesven bid until that. = ontountil the funds could clearif he

withaview to selling outinto the lhﬂ'yhurﬂﬂl,md\eykardty’mgpmg wehadnwym : boughtit.
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Was it overpriced? It was a very full ‘unnecessarily. bdouﬂzewcﬂnnsmmd Hewas : The price went up in $20,000 ots to next cycle d) never?
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